Management Presentation

MARKET STREET

CAPITAL MANAGEMENT Lic




MARKET STREET

CAPITAL MANAGEMENT wic

Legal

Disclaimer

Thisdocument is being provided as an introduction to Market Stroerelied Capi t a
upon for any purpose other than as specifically stipulated by a written agreement with the Company if any . This document is intended solely for
the use of the party to whom the Company has provided it and is not to be disclosed (in whole or in part), summarized, reprinted, sald,
redistributed or otherwise referred to without the prior written consent of the Company. The Company does not provide any tax advice nor any
legal advice. Any statement herein regarding any U.S. federal tax is not intended or written to be used, and cannot be used, by any  taxpayer for
the purpose of avoiding any penalties. Eacht axpayer should seek advice based on the taxpayerds
tax advisor. Legal advice should be sought from an independent legal advisor.

Information presented in this document is for informational, educational and illustrative purposes only. While the information in this document is
from sources believed to be reliable, the Company makes no representations or warranties, express or implied, as to whether the in  for mation is
accurate or complete and the Company assumes no responsibility for independent verification of such information. In addition, the analyses in
this document are narrowly focused and are not intended to provide a complete analysis of any matter. You (and each of your employees,
representatives or other agents) may disclose to any and all persons, without limitation of any kind, the tax treatment and tax structure of the
transactions contemplated by these materials and all materials of any kind (including opinions or other tax analyses) that are provided to you
relating to such tax treatment and tax structure.  For this purpose, the tax treatment of a transaction is the purported or claimed U.S. federal

income tax treatment of the transaction and the tax structure of a transaction is any fact that may be relevant to understanding the purported or

claimed U.S. federal income tax treatment of the transaction

Past performance is not necessarily indicative of future performance. Estimates, projections or indications of future performance can be

identifiekd by certain statements, such as Obelieves, 6 Oexpects, 6 omay, 6 owill

capproxi mately, 6 oplans, 6 Oestimatesd or oOanticipatesod or t hsdysmemeats i v e
concerning projections, future performance, developments, events, revenues, expenses, earnings, run rates and any other guidance on pres ent or

future periods. Any such statements are forward -looking in nature and involve risks and uncertainties. Any statements of future perf ormance are
based on assumptions that might not be realized and a number of factors, including without limitation, the volatility of the securi tie s markets,

the overall environment for interest rates, risks associated with private equity investments, the demand for public offerings, ac tivity in the

secondary securities markets, competition among financial services firms for business and personnel, the effect of demand for public of  ferings,

available technologies, the effect of government regulation and of general economic conditions on our own business and on the business in the

industry areas on which we focus and the availability of capital to us.  We are under no obligation to update the information presented in this

document or to inform you if any such information turns out to be inaccurate or misleading.

This document is for informational purposes only. The information in this document is not, and is not to be construed as, an offe rora
solicitation to buy or sell any securities or any other financial instruments or a recommendation or endorsement to engage in or effect an y
particular investment or transaction . Moreover, under no circumstances should the information in this document be considered legal, tax or
accounting advice or relied upon therefore. The recipient is advised to rely on the advice of its own professionals and advisors for such matters
and should make an independent analysis and decision regarding any transaction based upon such advice.
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Executive Summary

A Market Street Capital Management (MSCM) purchases banfowned residential
properties, adds value to reach a pre-determined price range, and then
promptly resells
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AMSCMds competitive advantages include (
experience, (ii) professional and cost -effective construction teams, (iii) in -
house legal capabilities, and (iv) over ten years of cumulative proprietary real
estate investment experience

A Founded in January 2009

¢ Annualized rate of return: greater than 50%

A Current Personnel: 12 full time; 3 part time or advisory

A Secured notes earning 1215% per annum, depending on liquidation preference
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Real Estate Market Conditions
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Post-bubble conditions have created an investor -friendly market opportunity Q
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Predictable Reduced
Sell-side Construction
Pricing Costs

An investor -friendly triple convergence

A Adramatic decline in housing prices and construction jobs, added to market stabilization
in certain areas, has created an opportunity to buy Real Estate Owned (REO)roperties at
a discount, rehabilitate them at a reduced cost , and then re-sell at a high rate of return
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Representative Sacramento Markets

Representative home sales price by ZIP code: 95608

ZIP 95608: Purchase Price Second Half of 2006 Through 2008

Commentary
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$1,000,000 A Older ZIP code with
$800,000 dramatic overall
$600,000 decline through late
$400,000 2008 followed by

stabilization in target

$200,000 . .
% range during first
Jul-06 Jan-07 Jul-07 Jan-08 Jul-08 Jan-09 half of 2009
A Research
ZIP 95608: Purchase Price First Half of 2009 IS EE) B
single family homes
$600,000 * between 1,000-2,000
$500,000 . square feet, not
$400,000 ~— ~ * o g ° bank-owned, lot size
$300,000 *® —— 0 f-F 4 .1-.4 acres, built
S L 2 ® '
$200,000 S ’—’0’—’ * o0 ’“;L.‘— between 1955 and
$100,000 1985
$O T T T T T I

Jan-09 Feb-09 Mar-09 Apr-09 May-09  Jun-09 Jul-09

Source: Multiple Listing Service of Sacramento, July 31, 2009
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Representative Sacramento Markets (continued) ;:‘S
S
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Representative home sales price by ZIP code: 95662 Q
-
ZIP 95662: Purchase Price Second Half of 2006 Through 2008 %
$700,000 A Similar overall EI
$600,000 . =
$500,000 - declllr.le fgllowed by =
$400,000 - e e 2% o 6 0 o+ stabilization and an j
$300,000 - - — »— upward trend in
$200,000 ARG AN target range
$100,000
$0 ' ' ' ' ' A Research
Jul-06 Jan-07 Jul-07 Jan-08 Jul-08 Jan-09

methodology targets
single family homes

ZIP 95662: Purchase Price First Half of 2009 between 1,000-2,000
square feet, not

$400,000 bank-owned, lot size

iﬁgg'ggg - et & .1 - .4 acres, built

$250,000 = between 1955 and

$200,000 ——$ ¢

$150,000 1985

$100,000

$50,000
$0 1 1 1 1 1 1

Jan-09 Feb-09 Mar-09 Apr-09 May-09  Jun-09 Jul-09

Source: Multiple Listing Service of Sacramento, July 31, 2009
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Representative Sacramento Markets (continued)

Representative home sales price by ZIP code: 95630
ZIP 95630: Purchase Price Second Half of 2006 Through 2008

$600,000 A Newer ZIP with
$500,000 1 - dramatic overall
$400,000 decline through late
$300,000 - 2008, followed by
$200,000 stabilization in low
$100,000 volume target range
$0 . ' ' ' ' first half of 2009
Jul-06 Jan-07 Jul-07 Jan-08 Jul-08 Jan-09
A Research
single family homes
$400,000 between 1,000-2,000
:228:888 . . Py - square feet, not
$250,000 < < bank-owned, lot size
gigg,ggg * + .1 -.4 acres, built
$100,000 between 1955 and
$50,000 1985
$0

Jan-09 Feb-09 Mar-09 Apr-09 May-09  Jun-09 Jul-09

Source: Multiple Listing Service of Sacramento, July 31, 2009
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Representative Sacramento Markets (continued) ;:‘S
x
Representative home sales price by ZIP code: 95842 Q
-
ZIP 95842: Purchase Price Second Half of 2006 Through 2008 %
$600,000 A Volume lower and EI
$500,000 price trend continues Z
$400,000 downward to some —
$300,000 extent. <
$200,000 C However deals are
$100,000 not entirely dictated
$0 : : : : : by ZIP code, as MSCM
Jul-06 Jan-07 Jul-07 Jan-08 Jul-08 Jan-09 completed a project

in 95842 with an
annualized return

ZIP 95842: Purchase Price First Half of 2009 well over 50%

A Research methodology

$250,000 L o o t ity
argets single family

$200,000 lf M 9 X0 S homes between 1,000-

$150,000 . ~ . . 2,000 square feet, not

$100,000 & bank-owned, lot size

$50,000 .1 -.4 acres, built
50 | | | | | | between 1955 and

1985

Jan-09 Feb-09 Mar-09 Apr-09 May-09  Jun-09 Jul-09

Source: Multiple Listing Service of Sacramento, July 31, 2009
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Low-cost Labor: Reduced Property Rehabilitation Cost ;:‘S
N

Construction labor surplus due to market conditions Q

i

Sacramento construction employment trends %

A —

_ A Sacramento (-

Sacramento Construction Jobs construction jobs Z

80,000 have dropped by over j

70,000 15% from the peak

60,000 -
50,000 - A With a scarce supply
Jobs 40,000 - of construction jobs,
30,000 - subcontractors and
20,000 - laborers welcome the
10,000 - opportunity to work
0 - . . . : , at a discount

2004 2005 2006 2007 2008

Year A Scheduling issues
prevalent at the peak
are no longer an
issue

Source: State of California, Employment Development Department, June 2009
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Home Sales Volume At Healthy Levels ;:‘S
S
Single family home residential market liquidity at relatively high levels %5
-
Sacramento County Home Sales Volume ;OU
Sacramento Homes Sales Volume A Data indicates that the EI
volume of houses sold Z
2007 61H 2009 in Sacramento County —]
14,000 is well above 2007 <
12,000 levels
10,000 A
Volume of 8.000 The Mortgage Bankers
Homes 6,000 Association forecasts
4,000 $2.03 trillion of
2,000 mortgage originations
0 - in 2009, with $737
1st Half 2nd Half 1st Half 2nd Half 1st Half billion in purchase
2007 2007 2008 2008 2009

originations--an
indication that despite
BREO HTotal the downturn
homebuyers are still
clearly in the market.

Source: Multiple Listing Service, July 31, 2009 & Mortgage Bankers Association, June 22, 2009
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Components of an MSCM Investment in the Current Market
Re-sale and Exit Property Acquisition
A Appraisal expertise enables AoThe money is made

A Strategically target REO homes
and units that are undervalued
and/or located in stabilized areas

As years of appraisal experience

A Real estate broker commissions

credited back to the venture

_pricing to maximize return
A Annualized internal rate of
return exceeds 60%

SNOILVH3dOANXOI1VHIS

Property Rehabilitation
A Flexible rehab strategy
A Mutually beneficial
relationship with A In cases of bank financing, MSCM
construction management has the ability to credit loan
intern program brokerage commissions back to
A Local subcontractor the venture
relationships

~

A 3-6 week turnaround time 14

Capital
A MSCM utilizes both proprietary
and investor capital

~
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Property Acquisition

Appraisal expertise provides significant advantage valuing properties

Broker Access to Multiple Listing Service Competitive Advantage

i i i A Bradley Haag of MSCM has been a real estate
appraiser in the Sacramento area since 2000

SEARCHES LISTINGS

CMA B Reports & Exports B E-mail  *® Map
h Results

B AddtoCart(0) ¥ Statist

St otng C Appraised over 10,000 homes with a team of

8 personnel

(99
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[ Residential {395)
avige Criteria @ Vigw Criteria | State
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Listing # DOMICDC _ ListPr PriSaft St#  Address BD Area  City&ZIP A REO listings are checked on an hourly basisd
Status | Type SellPr SP%LP List Office BA (FH) LotSz  SqFt | . .

8003270213232 579,000 83.32 5233 Manzanita 2 10808 Carmichael 85803 MSCM haS the Capablllty to SmeIt Oﬁ:ers

Active (0< CNDO Advanced Global Res 1{10} 959 . - . . -

90083483 10410 $86,900 89.40 5941 Via Casita 2 10608 Carmichael 95603 Wlthln 30 mInUteS Of IIStIng’ When

B aciive CNOO Century 21 Select Re 2(11) 0.01Tac 972 appropriate

S008EETE0M13 585,900 66.05 5143 Almond W 3 10603 Carmichael 95608

m A{:tivs1H5L Coldwell Banker-Res 3(21y 0.110ac 1381 A~

90057835 38/38 P 5144510500 2325 Wia Camin 3 106808  Carmichasl 35608 A RelatlonShlpS Wlth Iocal realtors and asset
Active (07 CNDO Prudential NorCal Rez 3(21) 0.022ac 1380

90048507 7373 5155000 15774 5123 Engle Rd 3 10608 Carmichael 95508 managers

Active (0¢ 1HSL VRS Properties 2(20) 0.240 ac 1008

S00624597 0/0 5159900 13784 3817 Holloway 3 10608 Carmichael 95508 A A 1

m Ac‘tivs1HSL Prudential NorCal Res 1(10) 0.230ac 1160 A U S e O f M S C M 0 S 0 W n I n S p e C
S00861736/157 159,900 9524 6130 OrsiCi 310808  Carmichael 95608 sweetens offers with ability to waive closing
Active (0f 1HSL VRS Properties 2(20) 0.140 ac 1879 . .

80063278 18118 5164900 13192 271 Garfield A 3 10608 Carmichael 85603 ContlngenCIeS

Active (0i THSL

Prudential NorCal Reg

2020 0.230 ac

1250
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Finance S
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Firm Investor A All cash offers provide for discounted n
Capital Capital purchase price and faster close g

—

O

A MSCM provides a variety of notes tailored (%

to meet specific investor needs

Consolidated

Capital Base AMi x of MSCM&s own capi
capital ensures that firm and investor

interests are fully aligned
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Property Rehabilitation

Speed and quality through professional construction managers

Construction Operations Competitive Advantage

a A Relationship with BYU-Idaho provides
experienced, professional and cost -effective
construction managers

~

A Large intern management team helps reduce
cost
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C Allows for thorough planning and
multiple bids on subcontracted work

C Construction management interns
provide skilled labor at no additional cost

C Procurement team to secure deep
discounts on materials and other inputs
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Property Resale

Prompt re -sale with healthy target margin

Appraisal Expertise and Broker License Competitive Advantage

L A Stage finished properties with proprietary

( R MQDLE / furniture and accessories
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A Broker services provided by MSCM partner
at no charge

A Appraisal expertise enhances ability to
price to sell, while maximizing return

Liberty

HOME LOANS

BRAD HAAG
916-849-6700

- N _lr_

i = -
e elnr
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Company Organization

MSCM Organizational Chart

ABradley Haag
AViatthew Schleiffarth

Managing Partners

Corporate Investment Construction
Strategy Management Management
AVlanaging Partners AVlanaging Partners AAdministrative AConstruction
, : . istan manager
AResearch assistant AAmber Parsons assistant ) g
(advisor) AAdditional part - AFour construction
time administrative management
support interns with deep
background in
skilled labor

ATwo crews of 3-6
laborers each
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Partner Bios

Bradley E. Haag, Partner

Mr. Haag is responsible for property valuation, investment strategy, and acquisitions and
divestitures. He is a licensed real estate broker and appraiser, practicing since 2000.

Previously, Bradley founded and built a successful real estate appraisal company, with
operations in two states. He was a proprietary real estate investor for eight years prior to
co-founding Market Street.
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Bradley earned an undergraduate degree in economics from Brigham Young University. He
serves as Chairman of the San Francisco Chapter of the BYU Management Society.

Matthew J. Schleiffarth , Partner

Mr. Schleiffarth is responsible for corporate development, investment strategy, and human
resource management. Prior to co -founding Market Street, Matthew worked in consulting and
financial markets. He is an attorney and former investment banker.

Matthew earned an undergraduate degree in economics at Brigham Young University, a juris
doctoris at the Washington University in Saint Louis School of Law, and a certificate in law at
the National University of Singapore.

He is an active member of numerous professional organizations, including the State Bar of
California.
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In-house Construction Team

Professional manager and cost -effective construction crews

Construction Management Team Overview

A Projects are directly managed by
professional construction manager, and
supervised by the managing partners
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A Project management and skilled labor are
bolstered by construction management
interns

A Typical interns have 2 85 years of skilled
labor and crew leadership experience

A MSCM has relationship with a university
construction management program
through which students are available for
internships on a year-round basis




